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INTRODUCING THE
THOMSON REUTERS ACCELUS SUITE
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Business Law Solutions

Board Solutions ——> Formerly Westlaw Business
Disclosure Solutions

Due Diligence Solutions

Internal Audit Solutions Regulatory Intelligence Solutions
Risk Management Solutions Training Solutions

Internal Controls Solutions Screening Solutions

Enterprise GRC Solutions Policy Management Solutions

77" THOMSON REUTERS

R



3
etllie

M&A PRACTICE CHALLENGES

--------------------------------------------------------------------------------------------------------------------------------------------------------

Client Service Demands Facing Attorneys:

 Higher Quality Service
» Cost Efficiency

* Answers Faster

« Mitigate Risk

 Win Business



M&A MARKET CHALLENGES

M&A is picking up steam, with an increasing proportion of

deals that are large value and at-times contentious
I DealVolume == Deal Values

Q4 2009 Q2 Q3 Q4 2010 Q2 Q3 Q4
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M&A PRACTICE GROUP LIFECYCLE

GROW YOUR KNOW YOUR
CLIENT MARKET

PRACTICE
LEADERSHIP

SERVE YOUR
CLIENT
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KNOW YOUR MARKET

--------------------------------------------------------------------------------------------------------------------------------------------------------

Business Law Currents provides you
early insights into:

GROW YOUR KNOW YOUR

CLIENT MARKET * Emerging deal types and terms
* Regulatory action and reaction

PRACTICE » Sector analysis revealing high
LEADERSSS value activity

SERVE YOUR
CLIENT

Application: Your firm identifies the healthcare industry as
strategically important due to strengths in transactional and
intellectual property.

+* Read Business Law Currents to stay up to speed on the latest
healthcare M&A developments and key legal issues.
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BUSINESS LAW CURRENTS L\

© 00000 00000000000000000000000000000000000000000000000000000000000000000000000000000000000000000000000000000000000000000000000000000000000000000000000000

o News and Insight for Attorneys

* Deal Trends

- Latest top source documents
« Companies in the news

Lawyer-authored content

THOMSON REUTERS




WIN YOUR CLIENT

--------------------------------------------------------------------------------------------------------------------------------------------------------

Business Citator :

« Offers deep insight into public and

GROW YOUR KNOW YOUR private companies, current and
CLIENT MARKET

prospective clients, as well as takeover
targets.
PRACTICE
LEADERSHIP - Efficiently manage legal, financial and

reputational risk for your clients using
the exceptional breadth and depth of
e Business Citator company information.

CLIENT

Application: You are preparing a pitch to a pharmaceutical
company for general corporate and transactional
representation.

+» Use Business Citator to rapidly gather a detailed dossier,
including the company officers and directors, past and present
legal advisors, recent deals and more.
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BUSINESS CITATOR

] Table of Contents

K] profile
] stock Chart
[ Full Business Description (SECY

K] geneficial and Management Ownership (SEC)
[] properties (SEC)
] Corporate Actions (SEC)
[E] submission of Matters to a Vote of Securities H
(SEC)
H Submission of Matters to 2 Vote of Securities Holders Most
Recent Quarter (SEC)
[E] other Information | Annual (SEC)
] other Information | Most Recent Quarter (SEC)
K] company Profile (worldscope)
] Executive Officers (Worldscope)
] current Stock Price and Trading Data (worldscope)
] stock Performance (Worldscope)
£ subsidiaries
ﬂ Advisory Relationships | By Date (Legal)
{] Advisory Relationships | By Party (Legal)
£l Advisory Relationships | By Date (Financial)
[] Advisory Relationships | By Party (Financial)
E] material Agreements (Articles of Incorporation & Bylaws)

olders | Annual

Fiscal Year

] secretary of State Filings

E] Fundamentals

D Stock Pricing History

(] Market for Common Equity

El summary Officers and Directors

] officers and Directors - profile

ﬂ Summary Compensation

P_] Listing of Officers and Directors (SEC Filings Disclosure)
] changes in Board (SEC Filinas Disclosure)

E‘IEZ———_———;—_————:::]A

[} Amendments to Articles of Incorporation or By-Laws; Change in

£\
W

Business Citator Reports

- Efficiently compile a complete
company profile including:

Business Citator Report

PFIZER DNC
235 E4ND ST

NEW YORK. NY 10017
121273323
p./www plizer com

» General corporate information

Prapared For
Pollack, Stefanie
March 14, 2011 919 AM

* Financial statements

Source
Westlaw Busiaess

(800) 669-1154

bap business westlaw com
© 2011, Al Rights Reserved

 Legal and Financial Advisors
* Intellectual property

 Corporate filings from federal,
state and global sources

* Much more

THOMSON REUTERS




SERVE YOUR CLIENT

--------------------------------------------------------------------

GROW YOUR KNOW YOUR
CLIENT MARKET

PRACTICE
LEADERSHIP

SERVE YOUR
CLIENT
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Business Citator:

- Rapidly gather company information from
hundreds of sources to create risk assessment
of company.

Application: Your client is considering making a
strategic acquisition and has asked you to advise
its board of directors on determining how to
proceed.

+¢ Use Business Citator to quickly gather
full dossiers on possible targets, including
corporate structure, officers and directors,
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BUSINESS CITATOR L\

--------------------------------------------------------------------------------------------------------------------------------------------------------

Business Citator Company Search

* Provides deep insight into over 1.4
million US and global public and private
companies

* Business Citator’s broad content
coverage gives you direct access to

+ Corporate structure

* M&A transactions and agreements

* Current and past Officer & Directors

* Financials, SEC and international securities filings
* Subsidiary information

« Litigation and Intellectual Property

* Analysts reports

* Material agreements

* More

* Business Citator Company Alerts
automatically provide email updates to
THOMSON REUTERS your Company Search
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SERVE YOUR CLIENT

--------------------------------------------------------------------------------------------------------------------------------------------------------

GROW YOUR
CLIENT

PRACTICE
LEADERSHIP

SERVE YOUR
CLIENT

;i THOMSON REUTERS

KNOW YOUR
MARKET

M&A Center:

« The world’s largest collection of deal
documents and disclosures

- Enables you to quickly locate deal precedents
applicable to your proposed transaction

Application: Your client is evaluating a potential
acquisition of a pharmaceutical company and has

asked you to advise on the deal structure,
valuation and timing.

+* Use the M&A Center to find similar
recent pharmaceutical transactions; review
these deals for structure, valuation and
regulatory response times.
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M&A CENTER <
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Key Components

* Global deal coverage and
functionality allows you to
efficiently uncover similar deals
and precedents

* One click access to the most common
M&A precedent documents including:

« Agreements and Plans of Merger

Asset Purchase Agreements

Business Purchase Agreements

Lock-up Agreements

And many more

» Access disclosures from EDGAR,
SEDAR, UK, and other global
regulators in a single search

THOMSON REUTERS




SERVE YOUR CLIENT

--------------------------------------------------------------------

GROW YOUR KNOW YOUR
CLIENT MARKET

PRACTICE
LEADERSHIP

SERVE YOUR
CLIENT
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Advisor - M&A

 Prepare for negotiations by knowing what deal
points are “market” across recent M&A deals
similar to yours

- Browse by deal style (strategic / financial),
structure, industry and more

Application: The target is insisting upon a
40-day “go-shop” period to ensure the offer is
market. You would like to avoid this or at least

negotiate this down to a 10-day period.

+* Use Advisor — M&A to rapidly identify
similar recent strategic buyer -- private target
deals in the health care industry. Arrive at the
negotiating table armed with precedent
examples to back up your position.
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M&A ADVISOR

Key Components

Know “what’s market” in M&A as
you execute the current deal or
prepare for the next one:

* Locate similar deals by deal
attributes such as industry, or
strategic or financial buyer

R i + Review multiple deals with
P S X targeted legal analysis
: I T P  Drill to agreement language for
e e T e .
e Eggﬂfmw " . key deal points
?:::.& w‘.,"""t‘ .
P e

THOMSON REUTERS
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L O
M&A IN MARKET AGREEMENTS

Key Components

e el
Spin o
ML" e

» Over 200,000 in-market full text M&A
related agreements allow to you
< quickly find precedent language
k
« Standardized titles and clauses
e B o i o e ensure you retrieve relevant in-
sod 1, Extibh 2:&?:.“«50 WG::MW“ ""*':u"""“”ww .
R et el practice agreements
e S - T O
l:"'o' et ETPUFS,H:,S.EQ;:‘?“R& :rw“‘w“.:.:' "wm‘,«n"'“ ] .
i o AR e * Filter your results by law firm,
T g e governing law, industry, location,
- ppif 103 EJ:.:,L#““" "r':;‘;:l*‘"“".,'.‘x.,;w"‘”7"‘
o o S e g market cap and more
"'W‘"‘ A 'u,.c!" e M : { ﬂ“"‘l”’:vu""'ﬁw‘
l,“él:r :’:Tma“"' o selﬁﬂfxﬁﬁ“ﬁ "x e :::,m""'" g .
‘wm,.w‘ w? 10 w5 e s P g 2 -
i s et | » Leverage in-market agreements to
I ™ R i - Determine market language
L “ & 5“‘2&“" to incorporate into your deal
rfl ;nyr“:'?f“‘_ > B g .

Effectively negotiate by
uncovering counterparty
positions in prior deals

: THOMSON REUTERS
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SERVE YOUR CLIENT

-------------------------------------------------------------------

GROW YOUR

KNOW YOUR
CLIENT

MARKET

PRACTICE
LEADERSHIP

SERVE YOUR
CLIENT
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Deal Proof:

- Delivers a comprehensive review of your
drafted documents to ensure consistent use of

deal terminology saving your staff time while
minimizing legal risk and exposure

Application: Time is running out to complete
the acquisition agreement and sign the deal
documents before the end of the quarter.
Your team is working on little sleep and the
risk of making drafting errors runs high.

¢ Use Deal Proof to automatically outline the
deal documents and flag potential errors in
defined terms, cross references, numeration,
phrasing and more.

17



DEAL PROOF

STOCKPURCHASE AGREEMENT

THIS STOCK PURCHASE AGREEMENT (this "Agreement”) is made and entered into as of
- August 1, 2006, between Michael I. Gaughan ("Seller”), and Bovd Gaming Corporation, a Nevada
corporation ("Purchaser”).

A Seller owns 13.790.005 shares of common stock of Purchaser (the "Stock”).

B. Seller has entered into that certain Unit Purchase Agreement dated as of Tuly 23, 2006, as

amended by the letter aoreement dated as of Aucust 12006 (as so amended and as mav be

amended in the fj
Hotels and Casin
chaser ("Coast").
ly-owned subsidi
shares of Stock i

&  Flags
=) Defined Term Discrepancies (5)

- Defined But Not Capitalized (0)

| Goetmme] Defined But Not Used (0)

| ®  Defined More Than Once (0)
S Defined Term Location Misstated (0)
zgﬁaé;re B Out Of Alphabetical Order (0)
sitrec) @ Undefined (5)
e otas Undefined In Referenced Document (0)

Closing Shares")}

— Non-conforming Phrases (1)
Numeration Discrepancies ( 1)
= Open Issues (1)
Unpaired Punctuation (0)

THOMSON REUTERS

Key Components

* Instant analysis of your agreement in
Word delivers:
 Tools for quick document insight:
Document outline
List of Defined terms/locations

Cross-referenced sections
Frequently-used phrases

* Reports of possible drafting issues:

Open Issues
Defined Term Discrepancies
Numeration/punctuation errors

- Findings available on-screen in Word
or in reports for email/print

18



GROW YOUR CLIENT
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« SEC Filings
» Disclosure Solutions (EDGAR filings)

GROW YOUR KNOW YOUR

CLIENT MARKET  Additional Business Law Research
Centers can serve other practice areas
that may be part of the M&A transaction:

PRACTICE

LEADERSHIP « Corporate Finance

» Securities and Corporate Governance

SERVE YOUR
CLIENT

THOMSON REUTERS
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M&A PRACTICE GROUP LIFECYCLE

GROW YOUR KNOW YOUR
CLIENT MARKET

PRACTICE
LEADERSHIP

SERVE YOUR
CLIENT

2 THOMSON REUTERS
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SUMMARY

--------------------------------------------------------------------------------------------------------------------------------------------------------

Business Law Solutions
M&A In-Practice

* Win more and bigger deals for your firm

* Deliver excellent guidance and insight to
your clients

* Provide superior service for stronger
client retention and growth

* Work more efficiently to improve firm
profitability while mitigating risk

« Develop your firm and personal brands
as an M&A practice leader

21



THANK YOU

--------------------------------------------------------------------------------------------------------------------------------------------------------

For additional information, please contact
Business Law Research at
800.669.1154

Visit accelus.thomsonreuters.com
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